
M A I N S T R E E T
financial group

A N  A N N U I T Y  R E V I E W  W O R K S H E E T

Know Your Annuity
What to gather, what to look for, and what to ask,
whether you own one or are considering one.

Prepared for Date

Before you start
Annuity contracts are long and complicated, and very few people read theirs. Somebody sold it to you, and
maybe it was the right call. Maybe it wasn't. Either way, you deserve to know what you own.

If you are considering an annuity, the same details matter, and the time to learn them is before you sign. Use
the part of this worksheet that fits you and bring it to our conversation, finished or not.

A
If you own one

Gather the contract and
statement, then fill in what it
says. Pages 2 and 3.

B
If you're considering one

The questions to ask before you
sign anything. Page 4.

C
Either way

Four plain questions every
annuity decision comes back to.

Sometimes the answer is keep it. Sometimes an annuity is the right tool for the job, and sometimes something
else fits better. You won't know until the details are on the page.
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P A R T  A   ·   I F  Y O U  O W N  O N E

Gather your papers
The two that matter most

The contract itself, including every rider page and endorsement

Your most recent annual statement

Helpful if you have them

Any quarterly statements since the annual one

The surrender charge schedule (usually on the contract data page)

Details of any income rider or death benefit rider, including what each costs per year

The illustration you received when you bought the annuity

Your current beneficiary designation

The insurance company's customer service number, from your statement

Can't find the contract?
The insurance company will send a duplicate. Call the number on your statement and ask for one. We can
help you make that call.
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P A R T  A ,  C O N T I N U E D

What your contract says
Copy these from the contract and your latest statement. Leave blank anything you can't find; we'll find it
together.

Item From my contract

Insurance company

Contract type (fixed, fixed indexed, variable, or income)

Issue date

Contract anniversary

Current account value

Current surrender value (what you'd get if you cashed out today)

Cost to cash out today (account value minus surrender value)

Surrender charges end on

Annual fees, including riders

Income rider? If yes, the income base (benefit base)

Death benefit

Beneficiary

Account value and income base are two different numbers. The account value is the money in the contract. The income
base is used only to figure what an income rider will pay, and it usually can't be taken out as a lump sum. Rider fees are
often charged on the income base, not the account value.

Know Your Annuity  ·  Mainstreet Financial Group  ·  Educational worksheet 3



M A I N S T R E E T
financial group

P A R T  B   ·   I F  Y O U ' R E  C O N S I D E R I N G  O N E

Ask before you sign
An annuity can be the right tool for the right job. Before you sign anything, get a written answer to each of
these.

How long is the surrender period, and what would it cost to take my money out early?

What are the yearly fees, including any riders?

How does the income work, and when can it start?

What exactly is guaranteed, and which insurance company stands behind the guarantee?

How is the person recommending it paid?

What else could do this job, and why is an annuity better for me?
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E I T H E R  W A Y

The four questions
Whether you own an annuity or are considering one, every decision comes back to these. Write down what
you know now; we'll fill in the rest together.

What is it really costing me each year, including rider fees?

When do the surrender charges end, or when would they?

What income will it produce, and when? What won't it do?

Does it fit the rest of my retirement plan?
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L A S T  S T E P

What to bring to our conversation
This worksheet, finished or not

Your annuity contract, with every rider page

Your most recent annual statement

Any illustration or proposal you've been given for a new annuity

Recent statements for your other retirement accounts

W H E N  Y O U ' R E  R E A D Y

Let's look at it together.
A complimentary review with Ruth D. Goldstein, CFP®, ChFEBC℠, in person or by phone. Call (404)
703-6151.

About this worksheet
Know Your Annuity is provided for educational purposes. Completing it creates no advisory relationship and no obligation to buy
anything. Nothing in it is a recommendation to buy or sell any security or insurance product. A review is educational and there is no
obligation. Sometimes the answer is to keep the contract you have.

How we are paid
Mainstreet Financial Group, LLC is a fee-based registered investment adviser. For advisory and planning services we are
compensated by fees you pay directly, as disclosed in our Form ADV Part 2A. Our advisors are also licensed to sell insurance; if your
plan calls for an insurance product and you purchase it through us, insurance services are offered through Mainstreet Financial
Advisory Group, LLC and a commission may be received. You are never obligated to purchase insurance through us.

Planning conversations are offered through Mainstreet Financial Group, LLC. 160 Clairemont Rd, Suite 200, Decatur, GA 30033.

Investment Adviser Representative of Mainstreet Financial Group, LLC, 1274 Kittredge Court, Atlanta, GA 30329. Phone:
678-436-8760. Investment advisory services are offered through Mainstreet Financial Group, LLC, a Georgia Registered Investment
Adviser.

Information presented is for educational purposes only and is not an offer or solicitation for the sale or purchase of any securities,
insurance product, or investment advisory services. Insurance services are offered through Mainstreet Financial Advisory Group, LLC.
Marketing and education services are provided through Mainstreet Financial Education Inc.
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